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HomeTeam Equity, LLC 

Signs PGA’s Brian Mogg to HomeTeam Locker Room

Internationally Recognized Tour Instructor Offers New Wrinkle to HTE’s Already Successful Marketing Concept

Orlando, Fla., August 2007-- HomeTeam Equity, LLC (“HTE” or the “Company”) announced today the hiring of Brian Mogg to a growing list of premier athletes joining the HomeTeam.  A native of Tacoma, Washington, Brian moved to Orlando in 1985 after graduating from Ohio State with All-American Honors. Over the next seven years, he recorded a top PGA Tour finish of 2nd at the 1988 Southern Farm Bureau Classic as well as six top 25 finishes on the Nationwide Tour. He also compiled top ten finishes in eleven different countries while competing internationally. He participated in the 1995 US Open and finished 3rd in the 2001 Callaway Pebble Beach Invitational.

·     He joined the Ledbetter Academy in 1993 and eventually became the Director of Instruction from 1997-2001.

· In January 2002, he opened the Brian Mogg Performance Center at Keene's Pointe. This center focuses on developing the golfers' swing and all aspects of their short game.

· Keene's Pointe is a Jack Nicklaus Signature facility located in Southwest Orlando.

· Brian frequently guests on The Golf Channel's "Academy Live," "Your Game Night," and other network shows. He has written instructional articles for Golf Illustrated, Golf Tips Magazine and PGA Tour Partners magazine as well as been featured in Sports [image: image1.jpg]


Illustrated. 

· Brian resides in Orlando with his wife and four kids. 
  HTE CEO Edward Parnell said, “I know from personal experience what an outstanding teacher Brian is, and we are very fortunate to have his commitment to HomeTeam.  Brian has offered to put on a few clinics each year for our clients as well as offer individual lessons to some of our agents in town that are golf enthusiasts.  Business and golf has always been a good match, but helping golfers improve while making business deals is even better.”

HomeTeam Equity, LLC Sports Marketing Strategy 
In early May 2005, we began beta testing our sports marketing plan and developing the concept of a “HomeTeam” brand.  Through our test we were immediately exposed to an array of Corporate Executive contacts directly related to financial services and more specifically to the mortgage industry.  Simply stated, the marketing concept immediately capitalized on America’s infatuation with celebrities, especially athletes, and uses the athlete’s name recognition to provide us with a competitive advantage over our competition in the market.  Our beta testing validates that our HomeTeam athletes have and will continue to target and present acquisition opportunities from the mortgage industry and other financial service firms along with quality industry personnel that allow us to fast track aggregating revenue and positive cash flow in the early stages of our growth.
About HomeTeam Equity, LLC

HomeTeam Equity (HTE) (www.hometeamequity.com) is a privately held / employee owned financial services business focused on the acquisition of companies that originate mortgage loans. This is an innovative model that allows the seller to negotiate a per closed loan fee that both purchases a portion of the parent company's equity as well as pays for the value of insertion into the network.  The transaction is a stock purchase thus all of the associated benefits of such are obtained.  The owner will operate his/her business as usual, but payroll will be centralized as well as accounting, legal advice, health benefits and additional line items that offer consolidation savings.  This creates an economy of scale of which all subsidiaries will benefit.  The critical component lies in loan volume consolidation to the parent company allowing for premium pricing accompanied by delegated underwriting and premier service. 
Forward-Looking Statements
Certain information contained in this announcement is "forward-looking statements."  HTE (the “Company”) cautions readers that certain important factors may affect actual results and could cause such results to differ materially from any forward-looking statements which may be deemed to have been made in this announcement or which are otherwise made by or on behalf of HTE. The forward looking statements are identified through use of the words "potential," "anticipate," "expect," "planned" and other words of similar meaning. These forward-looking statements may be affected by the risks and uncertainties inherent in the mortgage industry and in the Company's business. The Company cautions readers that certain important factors may have affected and could in the future affect the Company's beliefs and expectations and could cause the actual results to differ materially from those expressed in any forward-looking statement made by or on behalf of the Company. The Company undertakes no obligation to update forward-looking statements to reflect events or circumstances after the date hereof. Factors which may affect results include, but are not limited to, the ability to raise capital necessary to sustain operations and implement the business plan, the ability to obtain additional regulatory permits and approvals to operate in the financial services area, the ability to identify and complete acquisitions and successfully integrate acquired businesses, if any, the ability to implement the company's business plan, changes in the real estate market, interest rates or the general economy of the markets in which the Company operates. 
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