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HomeTeam Equity, LLC Augments

Orlando Home Office with Key Personnel

HTE Continues to Hire Experienced, Client Oriented Loan Officers 
Orlando, Fla., August, 2007 -- HomeTeam Equity, LLC (“HTE” or the “Company”) just announced the hiring of three top tier loan officers into the HomeTeam ranks.  Manny Sarnes, Hector Gonzales and Ben Becker have already begun serving Orlando’s clients under HomeTeam Equity’s unique origination platform.

Hector Gonzales represents over 18 years of banking, insurance, management, human services, and Mortgage Industry experience. Mr. Gonzales on why he agreed to join HTE, “At HTE I found a dedicated team of professionals that matched my expectations of seriousness, service, honesty, and solid reputation.  As well, being bilingual, allows me to overcome language barriers that are an everyday part of business today.  This helps me to bring my experience to the table in the most simple, understandable manner.” 
Ben Becker started in 1998 as a Loan Office with Citizens Trust Mortgage then moved to Real Estate Mortgage Professionals in 2000.  Ben then opened a Branch office in 2004 capturing over 100 million in closed loan volume.  Ben had this to say regarding his move to HTE, “I joined Home Team Equity to become part of an organization that is consolidating the mortgage business.  I joined to be part of a team that can back up the claims to have the best service and price in the industry.  I see a consolidation taking place and wanted to be part of a larger organization that offers the best the industry has to offer.”  Ben is involved in the Orlando community evidenced by his current Board Member seat with the Winter Park Chamber of Commerce and his positions as Chairman of Membership for both the Winter Park Chamber and the Winter Park Rotary Lunch Group.
About HomeTeam Equity, LLC

HomeTeam Equity (HTE -www.hometeamequity.com) is a privately held / employee owned financial services business currently focusing on the acquisition of companies that originate mortgage loans. HTE’s strategy follows an innovative model that allows the prospective company’s owner to negotiate a per closed loan fee that both purchases a portion of the parent company's equity as well as pays for the value of insertion into the network.  Since the transaction is a stock purchase, all of the associated benefits of such are obtained.  The owner will operate his/her business as usual, but payroll will be centralized as well as accounting, legal advice, health benefits and additional line items that offer consolidation savings.  This creates an economy of scale of which all subsidiaries will benefit. The most empowering component lies in the consolidation of loan volumes with the parent company allowing for premium pricing accompanied by delegated underwriting and premier service.  Additionally, the acquired company will have immediate access to the “Home Team” brand marketing and lead source program

HomeTeam Equity, LLC Sports Marketing Strategy 
In early May 2005, THTE began preliminary testing of our sports marketing plan and developing the concept of a “HomeTeam” brand.  Through these tests we were immediately exposed to an array of Corporate Executive contacts directly related to financial services and more specifically to the mortgage industry.  Simply stated, the marketing concept capitalizes not just on an Athlete’s name recognition to be used as a corporate spokesperson, but as a direct marketing tool giving HTE a competitive advantage in the marketplace by (directly-out) providing contacts and leads.  Our initial testing validates that our HomeTeam athletes have and will continue to target and present acquisition opportunities from the mortgage industry and other financial service firms, qualified builder and individual residential leads along with quality industry personnel.  This has and will continue to allow HTE to fast track aggregating revenue and positive cash flow in the early stages of our growth.
Forward-Looking Statements
Certain information contained in this announcement is "forward-looking statements."  HTE (the “Company”) cautions readers that certain important factors may affect actual results and could cause such results to differ materially from any forward-looking statements which may be deemed to have been made in this announcement or which are otherwise made by or on behalf of HTE. The forward looking statements are identified through use of the words "potential," "anticipate," "expect," "planned" and other words of similar meaning. These forward-looking statements may be affected by the risks and uncertainties inherent in the mortgage industry and in the Company's business. The Company cautions readers that certain important factors may have affected and could in the future affect the Company's beliefs and expectations and could cause the actual results to differ materially from those expressed in any forward-looking statement made by or on behalf of the Company. The Company undertakes no obligation to update forward-looking statements to reflect events or circumstances after the date hereof. Factors which may affect results include, but are not limited to, the ability to raise capital necessary to sustain operations and implement the business plan, the ability to obtain additional regulatory permits and approvals to operate in the financial services area, the ability to identify and complete acquisitions and successfully integrate acquired businesses, if any, the ability to implement the company's business plan, changes in the real estate market, interest rates or the general economy of the markets in which the Company operates. 

Fro more information contact Matt Robinson at matt@htechampions.com or 904-728-2078
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