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HomeTeam Equity Growth Creates Need for 
Corporate - Branch Link
Judy Lewis Moves to HTE’s Executive 
Group Bringing Residential, Commercial and Management 
Expertise from Within HomeTeam Ranks
Orlando, Florida / August 2009 -- HomeTeam Equity, LLC (“HTE” or the “Company”) proudly announces the appointment of Judy Lewis to Manager / Branch Relations.  “We have just gotten the best of all worlds with the appointment of Judy.  Her talents and successes are too numerous to list; we were fortunate to have the best candidate for this position within our ranks; the job description fit Judy to a tee”, said CEO Edward Parnell.
Judy joined Home Team Equity in January, 2009 as an Account Executive, representing both the residential and commercial lending divisions for the company and now serves as Manager, Branch Relations assisting each branch with their transition into the Home Team Equity corporate structure, introductions to all HTE divisions and will continue to assist operators and their staff with operational procedures and needs.  Said Parnell’ “Judy is the key factor for all communications between corporate and our branches and subsidiaries”.

Judy Chaney Lewis has been intimately involved in mortgage industry since early 1983, starting out in the Washington, D. C. area as a loan processor.  Judy processed and originated residential loans for large Savings and Loans in the D. C. area for 6 years before working for Dominion Savings and Loan in their commercial loan division.  There she specialized in medium size commercial transactions.  Judy originated, processed and presented each commercial deal to loan committee in this position.  She then had the opportunity to a part of a development team for a national bank’s new wholesale lending division; this team created policies and procedures for the new division.  In this role she also actively assisted in signing up over 200 Correspondent lenders across the country.  Judy also acted as the liaison between the company and their Correspondent lenders and as a Junior Underwriter. 

In 1990, Judy relocated to Orlando, Florida where she continued to originate residential loans for Pinnacle Financial Corporation and was elected to the Pinnacle Team three consecutive years which recognized the top sales personnel in the company.  After spending two years selling real estate and winning awards as the top Real Estate Agent in that company citywide, she was also ranked as the number one realtor in the Orlando Business Journal’s Top Realtor list for two consecutive years. Although successful in selling, Judy realized that her real passion came from the financing side of the transaction so she returned to mortgage banking as a Wholesale Account Representative for North American Mortgage Company.  There, Judy was elected to the President’s Circle for being a top salesperson in the company three consecutive years.  Prior to joining HomeTeam Equity, Judy most recently was a Correspondent Account Representative with Chevy Chase Bank.

About HomeTeam Equity, LLC

HomeTeam Equity (HTE) (www.hometeamequity.com) is a privately held / employee owned financial services business focused on the acquisition of companies that originate mortgage loans. This is an innovative model that allows the seller to negotiate a per closed loan fee that both purchases a portion of the parent company's equity as well as pays for the value of insertion into the network.  The transaction is a stock purchase thus all of the associated benefits of such are obtained.  The owner will operate his/her business as usual, but payroll will be centralized as well as accounting, legal advice, health benefits and additional line items that offer consolidation savings.  This creates an economy of scale of which all subsidiaries will benefit.  The critical component lies in loan volume consolidation to the parent company allowing for premium pricing accompanied by delegated underwriting and premier service. 

HomeTeam Equity, LLC Sports Marketing Strategy 
In early May 2005, HTE began beta testing their sports marketing plan and developing the concept of a “HomeTeam” brand.  Through this testing process, HTE witnessed immediate exposure to a host of Corporate Executive contacts directly related to financial services and more specifically to the mortgage industry.  Simply stated, the marketing concept immediately capitalized on America’s infatuation with celebrities, especially athletes, and uses the athlete’s name recognition to provide us with a competitive advantage over our competition in the market.  The testing results validates that HomeTeam athletes have and will continue to target and present acquisition opportunities from the mortgage industry and other financial service firms along with quality industry personnel that allow us to fast track aggregating revenue and positive cash flow in during all stages of our growth.

 Forward-Looking Statements
Certain information contained in this announcement is "forward-looking statements."  HTE (the “Company”) cautions readers that certain important factors may affect actual results and could cause such results to differ materially from any forward-looking statements which may be deemed to have been made in this announcement or which are otherwise made by or on behalf of HTE. The forward looking statements are identified through use of the words "potential," "anticipate," "expect," "planned" and other words of similar meaning. These forward-looking statements may be affected by the risks and uncertainties inherent in the mortgage industry and in the Company's business. The Company cautions readers that certain important factors may have affected and could in the future affect the Company's beliefs and expectations and could cause the actual results to differ materially from those expressed in any forward-looking statement made by or on behalf of the Company. The Company undertakes no obligation to update forward-looking statements to reflect events or circumstances after the date hereof. Factors which may affect results include, but are not limited to, the ability to raise capital necessary to sustain operations and implement the business plan, the ability to obtain additional regulatory permits and approvals to operate in the financial services area, the ability to identify and complete acquisitions and successfully integrate acquired businesses, if any, the ability to implement the company's business plan, changes in the real estate market, interest rates or the general economy of the markets in which the Company operates. 

For more information contact Matt Robinson at matthte@gmail.com or 904-728-2078 or go to www.hometeamequity.com 
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